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Investor Update

The Multi-Faceted Ministries of the U.M. Foundation

People often think of  the United Methodist Foundation as an organization that only provides investment services to lo-
cal churches.  While an important part of  our mission is assisting our United Methodist churches to be good stew-
ards by helping them invest their endowed funds in a prudent and socially responsible way, the United Methodist 
Foundation does so much more.  

Stewardship and financial education for pastors, lay people, as well as local church finance committees and trustee boards 
is another vital ministry of  the Foundation (as reflected by the numerous educational events that it sponsors).  The 
Foundation Loan Program is another service that assists churches with their building and capital needs.  Finally, a “not 
very public” but vitally important ministry that the Foundation provides is the gift planning and donor assistance services 
offered by our development staff  and our Allied Professionals (financial and legal professionals who volunteer to 
serve United Methodists on behalf  of  the Foundation).  Some of  these ministries are described in this issue of  our 
“Investor Update”.

FOUNDATION EDUCATIONAL EVENTS CALENDAR

“CLERGY TAX SEMINAR” - February 23, 2006: 10:00 am – 3:00 pm
 Bangor Theological School, Bangor, ME

“SPIRITUALITY & STEWARDSHIP: Growing Generous Stewards” - March 17&18, 2006 
 Wesley UMC/Crowne Plaza Hotel, Worcester, MA
 Registration deadline: 2-15-06       Bring a Stewardship Team from your Church!

“PLANNING FOR A LIFETIME OF MINISTRY: PRE-RETIREMENT SEMINAR” - March 27& 28, 2006 
 Franciscan Center, Andover, MA
 Topics:  Insurance, Housing, Personalized Pension Consultation with GBPHB staff    

“GOOD SENSE PERSONAL FINANCIAL MANAGEMENT SEMINARS”: Winter/Spring Dates

  St. John’s UMC, Dover, NH   February 10 &11, 2006
  Contact Rev. Mark Alley (603) 742-3046

 First Community UMC, Medford, MA  March 6, 2006
  Contact Rev. Anthony Jarek-Glidden (781) 396-5436

 Leominster UMC     TBA 
  Contact Rev. Ha-Kyung Cho-Kim  (978) 537-1356                                                             

 Hillsboro UMC     Jan. 22, 29 & Feb 4, 2006      
  Contact Rev. Vicki Wood Parrish  (603) 524-3289       

For more information about these events please visit:  www.umfne.org
or call the Foundation Office at 800-595-4347



For further information or questions, please call us at 
800-595-4347 Ext. 100 or email info@umfne.org

FOUNDATION LOAN PROGRAM
The Foundation Loan Program seeks to assist local U.M. churches with capital funds for the purchase, construction 
and/or repair of  properties.  2006 loan rates range from a 8.25% - 9.25%.  Call 800-595-4347 for more information 
or to speak with one of  our loan officers, or visit our web site www.umfne.org.

Knowing Your Assets 

Understanding how assets behave through the estate transfer process can maximize your gifts to both heirs and 
charities.  Consider John and Betty Dunnwell, ages 78 and 79.  As frugal savers, they have three major assets worth 
$360,000 each; mutual funds in one joint account, John’s IRA, and their home.  They have two daughters, May and 
June, who are doing very well in their own careers.  In light of  this, John and Betty have decided to make a meaning-
ful gift to fund an endowment at their church.  In addition, they would like to set up their estate plan to benefit the 
educational needs of  their beautiful grand children.     

Believing their assets are about equal in value, they decide to divide them as follows:

1.  May will receive the mutual fund account

2.  June will receive the IRA

3.  John Wesley UMC will receive the family home. (They think because their daughters live 2 hours away,  it 
would be easier to let the church sell the house)

RAMIFICATIONS

1.  The Church will be glad to sell the home, pay no tax, receive the current market value of  the home and 
create an endowment to fund mission trips as the Dunnwell’s instructed in their will. 

2.  May will receive the mutual fund account, and will have the added benefit “a step-up in basis”, which 
means if  she sells the funds she avoids any capital gains taxes.

3.  June will receive the IRA.  She can roll the IRA over to an “Inherited IRA” which means she must take 
small-required distributions calculated by her age.  The downside is if  she wants the “cash” she will lose 
30+ % of  the IRA to income taxes.  Remember this gift is for college tuition.

As originally designed, the plan did not fully accomplish the Dunnwell’s objectives.  In fact, June feels slighted as she 
actually received $100,000 less than May.  May feels bad about that, and is considering compensating June for her 
shortfall through her inheritance.  We have all heard these stories or perhaps, even lived them.

WHAT SHOULD HAVE HAPPENED?
1.  Ideally, June should have received the house, allowing her a step-up in basis, avoiding taxes.  

2.  The church should receive the IRA.  Because it is a non-profit, the church can cash-in the IRA and not 
pay tax.  

THE U.M. FOUNDATION CAN HELP

Our role as gift planners allows us to provide the necessary assistance to donors who want to make a gift of  as-
sets, either through their estate or through a planned gift, that returns income during their lifetime.  Working with 
your advisors, we can structure a gift plan that maximizes your gifts to family and charity (and to your local church).  
Please call Gary Melville at 800-595-4347 ext.103 if  you have any questions or would like to set up an appointment 
to review your gift or estate plan.  


